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"Selling Well is the real deal! If you're a coach or expert who's written or is writing a book, grab this book
and let it guide you to marketing success." - Kristen Joy, The Book Ninja

"The five relationships are the pillars for having success. Anyone who aspires to build a steady stream of
paying clients, and also sell a lot of books should heed the advice in this book." -  Jim Kukral, Author
Marketing Club

This book gives order to the awesome ideas shared at The Author's Catapult 2014 Book Marketing Summit. I
interviewed 29 book marketing experts, bestselling authors and savvy digital marketers. Collectively they've
helped to sell MILLIONS and MILLIONS of books. I asked them "How would you sell 1,000 books in 21
days?"

Those who have these five relationships down are the ones that are actually thriving. One can sell 1,000
books in 21 days without them in place, but only a 5 Relationship-focused expert can build on the
momentum of a launch and turn it into an amazing business success.

The relationships start from within and move progressively outward. These are the very tools that a client of
mine used to double her audience and triple her sales during an amazing book launch:

Relationship 1: Your Mindset ●

Relationship 2: Your Message ●

Relationship 3: Your Marketing ●

Relationship 4: Your Members ●

Relationship 5: Your Money ●

In the book there are questions to ask yourself as well as an action plan to help you put each relationship into
motion in your business. 

Relationship 1: Your Mindset 
When very successful people were asked by Napoleon Hill near the turn of the century what got them their
wealth, in one way or another they referred to their mental ability to create before creating physically in the
real world. Building on timeless principles Your Mindset is about creating that working relationship with
yourself that fosters growth, ability and confidence to turn your dreams into reality. 

Relationship 2: Your Message 



Confidence that you have something that will better lives leads successful authors to get to know their
audience in a deep, meaningful way. The message you share stems from this awareness of your reader and
creates something that truly resonates with them. If the first relationship is "know thyself," this one is "know
your reader." In relationship 2 we share hot tips for targeting your ideal reader. 

Relationship 3: Your Marketing 
While many experts have the first two relationships down, this is where some things start to break down.
They know they want to get the word out and often they are trying so hard. They blog, they tweet, they tell
people. But in the end it feels like an uphill battle. This relationship is about partners, those who already have
built trust with your ideal readers. This is a core part of my group success program and it's a core part of a
platform that thrives. Here we uncover the secrets to building a big audience fast. 

Relationship 4: Your Members 
I'm not sure if it's baggage from the past that keeps many experts from making regular and clear
invites...Fear of rejection or something similar? If so, I can relate. But I can testify how a plan to do invite
readers to become members of your group will that also share how to set up a plan that both encourages new
subscribers and keeps them fiercely loyal. 

Relationship 5: Your Money 
Likely if any one of the five relationships is missing, it's this one. Money's ability to come to you hinges on
your ability to create the systems that money likes. Money is just a trust that people have in your ability to
solve their problems. That trust increases exponentially when you assure your members that they're safe with
you. I divulge some of the basic systems that actually make money, increase average orders and do so
without breaking your back.
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From reader reviews:

Ken Martin:

As people who live in typically the modest era should be up-date about what going on or data even
knowledge to make these keep up with the era that is certainly always change and move ahead. Some of you
maybe may update themselves by looking at books. It is a good choice for you personally but the problems
coming to an individual is you don't know which you should start with. This Selling Well: The 5
Relationships That Experts, Authors & Coaches Use To Sell 1,000 Books In 21 Days is our recommendation
so you keep up with the world. Why, because this book serves what you want and want in this era.

Thomas Schwan:

Reading a book to be new life style in this year; every people loves to go through a book. When you go
through a book you can get a large amount of benefit. When you read textbooks, you can improve your
knowledge, since book has a lot of information on it. The information that you will get depend on what sorts
of book that you have read. If you want to get information about your review, you can read education books,
but if you act like you want to entertain yourself you can read a fiction books, this kind of us novel, comics,
and also soon. The Selling Well: The 5 Relationships That Experts, Authors & Coaches Use To Sell 1,000
Books In 21 Days offer you a new experience in reading through a book.

Wayne McKnight:

In this age globalization it is important to someone to receive information. The information will make
someone to understand the condition of the world. The healthiness of the world makes the information
simpler to share. You can find a lot of references to get information example: internet, paper, book, and soon.
You can observe that now, a lot of publisher that print many kinds of book. Typically the book that
recommended to you is Selling Well: The 5 Relationships That Experts, Authors & Coaches Use To Sell
1,000 Books In 21 Days this publication consist a lot of the information in the condition of this world now.
This particular book was represented just how can the world has grown up. The dialect styles that writer
make usage of to explain it is easy to understand. The writer made some research when he makes this book.
That is why this book ideal all of you.

Sharon Brogdon:

As we know that book is significant thing to add our know-how for everything. By a reserve we can know
everything we really wish for. A book is a group of written, printed, illustrated or blank sheet. Every year
ended up being exactly added. This e-book Selling Well: The 5 Relationships That Experts, Authors &
Coaches Use To Sell 1,000 Books In 21 Days was filled regarding science. Spend your time to add your
knowledge about your technology competence. Some people has several feel when they reading a new book.
If you know how big good thing about a book, you can sense enjoy to read a reserve. In the modern era like
today, many ways to get book which you wanted.
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